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What is a CNA?
How a client needs analysis
helps fuel discovery
A CNA involves identifying whether or not you have the means to meet anticipated and
unanticipated needs.
It helps us determine your net worth, so we can build a plan around where you are now, and what
you want to achieve.

Introduction

Discovery

Planning

Recommendations

Implementation

Review

How needs-based analysis focuses our work
The practice of financial planning looks at your holistic picture, but it starts with the details. The
comprehensiveness of data gathered during the CNA helps us determine what level of planning
you need, and the breadth and depth of recommendations to make. Luckily, our software, which is
secure and compliance-monitored, makes the data gathering process flexible to your preferences
and timing. You’ll be able to access it at any time.
It’s not just drilling down into your numbers, but that’s a big part of it. We’ll also discuss and
develop your short and long term goals, and we will survey your investment risk tolerance to make
sure you’ll be comfortable with the portfolio weightings recommended by your resulting plan.

What is assessed?
From selling your business to getting married, every major milestone comes with financial
implications. If you’ve saved and built assets over time, you know how change literally changes
your budget. Financial planning is a structural framework that helps us assess how you can best
meet your specific goals.
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Continuous
Contact

•

Occupation and benefits

•

Retirement accounts

•

Sources of income

•

Other Investment accounts

•

Marital status

•

Real estate holdings

•

Dependents, their ages and needs

•

Appreciating assets (fine art, wine)

•

Cash flow (expenditures, budget)

•

•

Health (general health, age, medical
care considerations)

Liabilities, or depreciating assets
(cars, etc.)

•

Debt

•

Investment risk tolerance

•

•

Taxes

Insurance (for assets, life, disability,
family)

•

Savings

•

Estate planning topics

Targeted savings accounts (education
planning)

•

Charitable giving

•

During analysis, we may discover that some parts of your picture need
more attention than others. Your plan will be designed to reflect this
information as effectively as possible for your situation.
Although initially gathered during our onboarding and discovery
process, CNA data is most helpful over the course of our relationship.
Your CNA is reviewed and updated during our annual review meetings
to make sure all information is current, to discuss any new milestones
or big financial decisions coming your way, and to earmark any
changes that may impact your plan or your asset allocation.
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HawsGoodwin Wealth is laser-focused
on delivering high-value, unbiased wealth
management services that enrich our
clients’ lives. Our team of CERTIFIED
FINANCIAL PLANNER™ professionals
work as a team to guide individual
investors and corporate clients alike
through the financial decisions that
matter.

Interested? Let’s get started.

*
HawsGoodwin Wealth is proud to be
ranked in the FT 300: Top Registered
Investment Advisers of 2019.

Make your mark.
Together, we’ll make sure it lasts.

Get in touch for a complimentary consultation today.
(615) 771-1012
info@hawsgoodwin.com
(615) 771-1012
info@hawsgoodwin.com
HawsGoodwin Investment Management, LLC (HawsGoodwin Wealth) is an independent investment adviser registered under the Investment Advisers Act of 1940, as
amended. Registration does not imply a certain level of skill or training. More information about HawsGoodwin Wealth, including our investment strategies, fees, and
objectives can be found in our ADV Part 2, which is available upon request.
*The Financial Times 300 Top Registered Investment Advisers is an independent listing produced annually by the Financial Times (June 2019). The FT 300 is based on data
gathered from RIA firms, regulatory disclosures, and the FT’s research. The listing reflected each practice’s performance in six primary areas: assets under management,
asset growth, compliance record, years in existence, credentials and online accessibility. This award does not evaluate the quality of services provided to clients and is not
indicative of the practice’s future performance. Neither the RIA firms nor their employees pay a fee to The Financial Times in exchange for inclusion in the FT 300.
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